
In the world of literature, Muse 
is defined as a goddess of in-
spiration and creativity. In Oak 
Park, Muse will be known as a 
unique boutique for inspired 
living which hopes to invoke a 
spark of creativity within shop-
pers looking to purchase 
women’s soft goods, home 
accessories, and estate furni-
ture. 
 

Heather and Bob Anderson, 
the owners of Muse, are writ-
ing their own story and re-
cently received assistance from 
OPDC in partnership with the 
Village to open their store in 
the previous Bottega M space 

on North Marion Avenue. The 
boutique will complement exist-
ing retail in Downtown Oak 
Park such as Takara and Careful 
Peach. It is anticipated that 
Muse will be ready to open by 
April 30, 2010. 
 

Ms. Anderson will be the full-
time operator of the store and 
has a background in 
managing, buying, 
and selling in similar 
retail establishments 
such as Ananas and 
Anthropology. Muse 
will carry brands such 
as Alternative Ap-
parel, Nina Bossi, 

Priorities New York, Oro-
mono, Linneas, Schu, and 
many more. 
 

OPDC welcomes Muse to 
the Village! 
 

Muse location: 
106 North Marion Street 
Oak Park, IL 60301 
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For reporting purposes, OPDC 

tracks information about its 

clients, the type of assistance 

provided (may be more than 

one type for a client) and the 

source of referral.    

The results for the first three 

months of  2010 are as follows: 

 OPDC assisted 84 clients  

 The majority (53%) were 

aided with technical assis-

tance and information 

 Clients sought OPDC ser-

vices primarily by proactive 

outreach, former clients, or 

referral. 

OPDC News 

Business Recruitment: A Plan for 2010 
A business recruitment plan is 
an often overlooked, but criti-
cal tool in identifying and 
opening new doors for poten-
tial commercial development. 
The Oak Park Development 
Corporation is formalizing its 
business recruitment plan to 
foster economic development 
in our community. The plan 
will enhance current OPDC 
economic development ef-
forts.  
 

The business recruitment 
strategy will loosely follow the 
“Targeted Program” 

approach described in N. 

David Miller’s book, Down-

town Business Recruitment. 

The program is thought to be 

the most productive and 

planned type of recruitment 

effort as it “targets” specific  

OPDC would like to thank 
Dominick’s Finer Foods for 
becoming a  member of 
OPDC in 2010. We look 
forward to a growing   
relationship.  types of retail, office, and/or 

entertainment functions to 

cultivate while not pursuing 

those functions that are not 

identified as potential pros-

pects. This approach will work 

in conjunction with the Village 

of Oak Park retail study con-

ducted by 4Insights in 2008, 

which laid the groundwork for 

targeting a certain commercial 

mix in each of Oak Park’s 12 

business districts. The step by 

step strategy is outlined below. 

Business Recruitment Steps: 

Identify Available Commercial 
Space - pinpoint available 
space in Oak Park 
 

Create a Matrix – grid of po-
tential tenants that include 
national, regional, and local 
businesses 

Marketing – compile data 
that will catch prospects at-
tention 
 

Prospect Cultivation – Cold 
and warm call / visit with 
identified prospects 
 

Meet and Greet – Set-up 
meetings and tours with 
prospects who respond to 
cold / warm calls 
 

Planning and Implementation 
Use OPDC and Village tools 
to assist prospects  
 

Grand Opening – work with 
prospects to successfully 
open business 
 

Program Evaluation – evalu-
ate each step and its success 
rate 

A warm welcome to 
OPDC’s newest 2010 mem-
ber, NICOR Gas. Thank 
you for your support. 



against grant dollars at almost 

6:1. 
 

Applications received are proc-

essed on a first come, first served 

basis as long as grant funds are 

available.  
 

Interested individuals are en-

couraged to contact  

Michelle Uhler at OPDC at 

708/383-3838.  Applications and 

Program Guidelines are available 

for download at www.opdc.net. 

OPDC will begin accepting 

grant applications for its 2010 

Commercial Property Rehabili-

tation & Preservation Program 

on April 5. Oak Park commer-

cial property owners and ten-

ants may apply for these grants, 

which cover façade improve-

ment, storefront replacement, 

awnings, signage, and exterior 

lighting.  Generally, grants are 

available for 50% of the first 

$5,000 in eligible exterior ex-

penses and 25% of eligible ex-

penses thereafter.  

During first quarter 

OPDC has made con-

tact with approxi-

mately 40 prospective 

applicants, including 

those on a 2009 wait-

ing list and others with 

an interest in 2010.   
 

2009 grant commit-

ments supported 17 

projects and grants 

totaled approximately 

$98,000.  These pro-

jects represented in 

excess of $560,000 in 

private investment, 

leveraging investment 

2010 Façade Grant Program 
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On Friday, February 19, 2010, 
the Business and Civic Council 
of Oak Park held a forum to 
discuss Retail in the Village.  A 
forum panelist, Greg Kirsch of 
Newmark Realty, predicted that 
most new business activity in 
2010 and 2011 will be entrepre-
neurial start-ups. OPDC has 
seen that trend in our Commer-
cial and Micro Loan programs.   
In the first quarter of 2010 the 
loan committees have already 
approved two loans totaling 
$130,000. 
 

Often, entrepreneurial businesses 
have a difficult time with both 
start up expenses and financing 
their operations.  OPDC’s loan 
programs defray the entry costs 
and provide a below market rate, 
a partial guarantee from the Vil-
lage, and a shared commitment 
from our member banks. This 
support gives business owners a 
step-up when locating in Oak 
Park. 

A Commercial loan to Kogan 
Yoga Inc., a Bickram yoga 
studio, was re-approved in Feb-
ruary after the owner found a 
new location.  

The studio will be located in a 
second floor location on the 
Avenue,  a use that OPDC en-

courages for second floor com-
mercial. The studio is slated to 
open this summer and is antici-
pated to bring additional foot 
traffic to the district. 
 

Also during first quarter, the 
Micro-loan committee approved 
a loan for Muse, a new bou-
tique for inspired living, which 
is to open in May on North 
Marion Street in Downtown Oak 
Park. 
 

We have experienced substantial 
interest in our loan programs 
first quarter, have met with nu-
merous prospective applicants, 
and  look forward to reviewing  
more applications this year. 

One of OPDC’s many economic 
development tools is our Loca-
tion One website. The benefit of 
Location One is that it gives bro-
kers and owners a free way to list 
available commercial properties 
and also gives potential business 
owners the ability to find avail-
able space that may fit their 
needs. We are in frequent contact 
with brokers and owners 
throughout the year to obtain the 
most up-to-date information on 
properties.  OPDC has around 
500 spaces listed on Location 
One and of these listings, over 
200 are active.  Recently, we 
added tax information on for sale 

properties to the Location One 
Database. We are currently 
working to procure contact 
information regarding as many 
commercial spaces in Oak Park 
as we can.  
 

Although this will be an ongo-
ing effort and will take a lot of 
time and energy, we feel it will 
be very beneficial in supporting 
OPDC’s and the Village’s busi-
ness recruitment and retention 
efforts. Please visit our website 
at www.opdc.net/available-
sites-buildings/ to check out 
the available properties. 

Another Tool in OPDC’s Toolbox 

Mr. Fanter’s banking career began 20 years ago as a teller for Gary 
Wheaton/First National Bank of Chicago.  Seven years later he be-
came a vice president in the retail banking and sales divisions at 
GreatBanc, Inc. and later assumed the responsibilities of Chief Oper-
ating Officer. In 2002, Bill joined New Jersey-based Kirchman Cor-
poration as the Director of Automation Services.    
 

Mr. Fanter joined U.S. Bank in 2003 and in 2007 was appointed the 
Senior Vice President, Region Manager of the newly annexed Chi-
cago Metro Midwest districts.  Currently he manages 38 retail bank-
ing branches that cultivate $1.8 billion in deposits and $500 million in 
loans.   

 

We are pleased to  

welcome William Fanter of 
US Bank to the OPDC Board   

508 S Oak Park—Before & After  

If you need assistance or more information, please contact 

any one of the OPDC professional staff.   
 

Oak Park Development Corporation 

104 N. Oak Park Avenue, Suite 203 

Oak Park, IL 60301 

Phone: 708-383-3838 

Fax: 708-383-3414 

Website: opdc.net 
 

Sara Faust, President 

S.Faust@opdc.net 
 

Nicolette Vander Meer, Vice President 

N.Vandermeer@opdc.net 
 

Karen Komala, Office Manager 

K.Komala@opdc.net 
 

Michelle Uhler, Grants Administrator 

M.Uhler@opdc.net 
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